


To what extent do you think immigrants from new EU member states have affected
the private rental market in recent years?

Most respondents (78%) said that they thought immigrants from new EU member states had had at
least some effect on the private rental market in recent years with more than a third (35%) saying
that the impact had been at least significant and more than one in twenty (6%) saying they had boosted
it dramatically.

Extent of Percent of Respondents (%)
Effect Dec 06 Mar 08

They have boosted
it dramatically 6.2 6.4

They have made a
significant impact 21.2 28.7

They have had
some effect 42.9 43.1

They have had only
a minimal impact 11.5 11.2

They have not
affected it at all 5.3 4.3

Other 12.8 6.4

Base:All answering (226) (188)

What percentage of the purchase price of a buy to let property do you normally
borrow from a lender?

The majority of respondents (71%) said that they normally borrow between 71% and 90% of the
purchase price of a buy to let property. Nevertheless, a sizeable minority of more than one in
seven respondents (15%) said they normally borrow less than half of the purchase price.

Percent of            Percent of Respondents (%)

Purchase Price Sep 07 Dec 07 Mar 08

Up to 50% 10.6 16.5 14.6

51% to 60% 1.3 2.1 3.8

61% to 70% 12.6 8.8 7.6

71% to 80% 23.2 29.9 31.4

81% to 90% 48.3 40.2 39.5

Over 90% 4.0 2.6 3.2

Average (%) 74.2 70.4 71.2

Base:All answering (151) (194) (185)
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The average proportion of the purchase price of a
buy to let acquisition is 71%.
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T h e  A R L A  G r o u p  o f  B u y  t o  L e t  M o r t g a g e  L e n d e r s

An Investor should
Plan to be a Buy to Let Landlord over the medium to long-term as it is an investment
that produces a variable combination of rental yield and capital appreciation.

Make an objective business decision when purchasing a property based on research of
the needs and requirements of the local market, not based on personal taste.

Be aware that the rental market is fast moving with fluctuating supply and demand.
This can influence achievable rental levels and occupancy rates.

Take informed advice from both professional Letting Agents and specialised financial
advisers from the beginning.

A Lender should
Conduct a thorough analysis of affordability and not lend more than you can afford to repay.

Undertake a professional assessment of the security and the reasonableness of the
forecast rental income.

Provide clear information on Buy to Let products and services and on your obligations
as a borrower.

Explain what to do if you get into difficulties with mortgage payments.

A Letting Agent should
Demonstrate a comprehensive understanding of the legalities, regulations and
obligations that apply to Landlords,Tenants and Agents.

Provide realistic and up to date guidance on supply and demand based on a detailed
local knowledge of the market.

Hold Professional Indemnity Insurance, separate Client Accounts, be a member of a
compulsory Client Money Bonding scheme and employ trained, qualified staff.

Have access to a complaints process over the service standards off letting agents and
procedures for resolving disputes over deposits between Landlords and Tenants.

T h e  C h a r t e r


